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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 8-K
CURRENT REPORT
Pursuant to Section 13 or 15(d) of the Securities Exchange Act of 1934

Date of Report (Date of earliest event reportédarch 13, 2014

Dollar General Corporation
(Exact name of registrant as specified in its @rart

Tennessee 001-11421 61-0502302
(State or other jurisdiction (Commission File Number) (I.R.S. Employer
of incorporation)

Identification No.)

100 Mission Ridge
Goodlettsville, Tennessee

37072
(Address of principal executive offices)

(Zip Code)

Registrant’s telephone number, including area codé815) 8554000

(Former name or former address, if changed sirstadgort)

Check the appropriate box below if the Form 8-lijlis intended to simultaneously satisfy the {liobligation of the registrant under any of
the following provisions:

[ Written communications pursuant to Rule 425 uriderSecurities Act (17 CFR 230.425)
[ Soliciting material pursuant to Rule 14a-12 untierExchange Act (17 CFR 240.14a-12)
[0 Pre-commencement communications pursuant to Ride?{b) under the Exchange Act (17 CFR 240.14d)2(b)
[0 Pre-commencement communications pursuant to R3det{c) under the Exchange Act (17 CFR 240.13¢er4(c)




ITEM 202 RESULTSOF OPERATIONSAND FINANCIAL CONDITION.

On March 13, 2014, Dollar General Corpiora(the “Company”issued a news release regarding results of opesatiad financii
condition for the fiscal 2013 fourth quarter (13eks) and full year (52 weeks) periods ended Jandhr2014. The news release is atta
hereto as Exhibit 99.1.

ITEM 701 REGULATION FD DISCLOSURE.

The information set forth in Item 2.0208b is incorporated herein by reference. The n&lesase also sets forth statements regai
among other things, the Company’s outlook and tbm@anys planned conference call to discuss the reponteahdial results, the full ye
and first quarter fiscal 2014 financial guidanasd aertain other matters.

ITEM 9.01 FINANCIAL STATEMENTSAND EXHIBITS.

(a) Financial statements of businesses acquired. N/A
(b) Pro forma financial information. N/A
(c) Shell company transactions. N/A

(d) Exhibits. See Exhibit Index immediately followinlget signature page hereto.




SIGNATURE

Pursuant to the requirements of the Securities &xgé Act of 1934, the Registrant has duly causisd&port to be signed on its behalf
by the undersigned hereunto duly authorized.

Date: March 13, 2014 DOLLAR GENERAL CORPORATION

By: /s/ Rhonda M. Taylor

Rhonda M. Taylor
Senior Vice President and General Counsel
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Exhibit No. Description
99 News release dated March 13, 2014 regarding fiahresults for fiscal 2013 fourth quarter and fiébr period:

ended January 31, 2014



Exhibit 99
Dollar General Reports Record Fourth Quarter and Full Year 2013 Financial Results

e Full Year SalesIncreased 9.2%; Full Year Same-Store Sales Increased 3.3%

e Fourth Quarter SalesIncreased 6.8% ; Fourth Quarter Same-Store Sales Increased 1.3%
o Fiscal 2013 EPS of $3.17; Adjusted Fiscal 2013 EPS Increased 10% to $3.20

o Fourth Quarter EPSIncreased to $1.01

e Company Provides 2014 Financial Guidance

GOODLETTSVILLE, Tenn.--(BUSINESS WIRE)--March 13024--Dollar General Corporation (NYSE: DG) todapaged record sales,
operating profit and net income for its fiscal 2G&8rth quarter (13 weeks) and full year (52 weeksjed January 31, 2014.

“l am pleased to report Dollar General’s twentyftbiconsecutive year of same-store sales gron®01ir8,” said Rick Dreiling, chairman and
CEO. “Among our other many accomplishments forythar, we successfully opened 650 new stores, erldéngear with 11,132 stores
serving customers in 40 states. We made greatgge@n managing our investment in inventories ib3@&nd importantly, we generated
significant cash flow from operations and retur6@0 million to shareholders through share repgeba

“Sales in the fourth quarter were impacted by sevénter weather, including many days with sigrafit store closures, an aggressive
competitive retail landscape and our customerséttamty about spending in the current economidrenment. In spite of these headwinds,
both customer traffic and average ticket increasexir same-stores in the fourth quarter. In additive controlled our expenses well and
successfully managed the business to deliver agnasgin rate that was better than we anticipai#tlough some of the severe weather
impact has continued into the first quarter, wepeased with our sales performance on days whetheeis more normalized.”

“Dollar General is a strong and growing businegh wigh return store growth opportunities that wend to capture,” Mr. Dreiling
continued. While we remain cautious on the current operatimgrenment and the many challenges our custonmfaciag in 2014, we have
business model that generates significant cash floiting us in a position to invest in these gtowpportunities, while continuing to return
cash to shareholders through share repurchases.”

Fiscal Fourth Quarter 2013 Highlights

The Company’s net income for the 2013 fourth quases $322 million, or diluted earnings per shd&PS”) of $1.01, compared to net
income of $317 million, or diluted EPS of $0.97 e fourth quarter of fiscal 2012.

Net sales increased 6.8 percent to $4.49 billiainén2013 fourth quarter compared to $4.21 billmthe 2012 fourth quarter. Sa-store sale
increased 1.3 percent, resulting from increasémih customer traffic and average transaction amn@ame-store sales increases were driven
by sales of tobacco products and perishables.




The Company’s gross profit, as a percentage ofsalas 31.9 percent in the 2013 fourth quarter @egpto 32.5 percent in the 2012 fourth
guarter, a decrease of 58 basis points. The majfrihe gross profit rate decrease in the 201 8tfioguarter as compared to the 2012 fourth
quarter was due to increased sales of lower ma@isumables, including tobacco products and exghpdashables offerings, which
contributed to lower initial markups. In additidghe Company’s inventory shrinkage rate increaséesé factors were partially offset by a
reduction in net purchase costs on certain prodiitis Company recorded a LIFO benefit of approxatyat4.5 million compared to a LIFO
provision of $0.2 million in the 2012 fourth quarte

Selling, general and administrative expenses (“SQ&#fere $897 million, or 20.0 percent of salesthe 2013 fourth quarter, compared to
$845 million, or 20.1 percent of sales, in the 26d&th quarter, an improvement of 14 basis poifite Company’s annual financial
performance did not satisfy certain requirementienthe Company’s annual cash incentive compemsptiogram, resulting in a decrease in
related fourth quarter expense of 45 basis pdintaddition, decreases in health benefits costsnaliers’compensation and general liabil
expenses contributed to the net improvement in S@&A percentage of sales. In general, as thd cddalver than planned sales, most of
operating expenses increased at a rate highetibancrease in sales.

Interest expense was $22 million in the 2013 fogdhrter, a decrease of $5 million from the 2012tfoquarter, due to lower average inte
rates, primarily resulting from the completion b&tCompany’s refinancing in April 2013.

The effective income tax rate in the 2013 fourthrter was 37.5 percent compared to 35.9 perceheif012 fourth quarter. The 2012 fourth
quarter benefited by approximately $6.5 million$6r02 per share, from the retroactive (for empdayieired on or after January 1, 2012)
reenactment of the Work Opportunity Tax Credit (“WWOD).

Full Year 2013 Financial Results

Full year 2013 net sales increased 9.2 percert7cbdillion compared to net sales of $16.0 billior2012. Same-store sales increased 3.3
percent, including increases in both customeritrafid average transaction amount, resulting fitoaréfinement of the Company’s
merchandise offerings, including the addition dfaoco products, the expansion of perishables,ramdased utilization of store square
footage. The increase in sales of consumables cedpthe increase in sales of non-consumables,saiés of tobacco, perishables and candy
and snacks contributing the majority of the incesisoughout the year.

The Company’s gross profit rate was 31.1 percesalis in 2013 compared to 31.7 percent in 208i2ceease of 69 basis points. The
majority of the gross profit rate decrease in 2882ompared to 2012 was due to increased salewef margin consumables, including
tobacco products and expanded perishables offenivigish contributed to lower initial inventory mangs. In addition, the Company’s
inventory shrinkage rate increased. These facters partially offset by a reduction in net purchessts on certain products. The Company
recorded a LIFO benefit of $11.0 million in 2013vggared to a LIFO provision of $1.4 million in 2012.

Full year SG&A was 21.1 percent of sales in 2013gared to 21.4 percent in 2012, an improvemen¥diasis points. Excluding a legal
settlement of $8.5 million in 2013 and expenseatiry to secondary offerings of the Company’s commsimck in both years, SG&A as a
percentage of sales improved by 31 basis points #012. For the full year, decreased incentive aamsption, as described above, reduced
SG&A as a percentage of sales by 19 basis poiots 2012. In addition, retail labor expense incrdasea rate lower than the increase in
sales and workers’ compensation and general liglgilipenses decreased, all of which contributdtigamverall improvement in SG&A as a
percentage of sales. Costs that increased at arhigte than the increase in sales include depi@tiand amortization and fees related to the
increased use of debit cards.




Interest expense in 2013 was $89 million, a deere&d$39 million from 2012, due to lower averageiast rates primarily resulting from the
completion of the Company’s refinancing in April130

Other (income) expense in 2013 includes pre-taisaafs$18.9 million resulting from the restructugiof the Company credit facilities in th
2013 first quarter. Other (income) expense in &2period included pretax costs totaling $29.0iomiresulting from the Company’s
redemption of its senior subordinated notes.

The effective income tax rate for 2013 was 37.@@er compared to 36.4 percent for 2012. The 20tE2was favorably impacted by an
adjustment of $14.5 million, or $0.04 per dilutédie, associated with an adjustment of accrualdaltiee favorable resolution of income tax
audits, which was recorded in the fiscal 2012 sdaprarter, that did not reoccur to the same exite2013. The rate increase was partially
offset by the recording of an income tax benefi2@13 associated with the expiration of the pedodng which the taxing authorities could
have assessed additional income tax associatedheitGompany’s 2009 tax year. In addition, 201802$ larger income tax benefits
associated with federal jobs credits, principailg WOTC.

The Company reported net income of $1.025 billmmdiluted EPS of $3.17, for fiscal year 2013 conepao net income of $953 million, or
diluted EPS of $2.85, for fiscal year 2012. Adjdsteet income, as defined under “Non-GAAP Disclostow, and as reconciled to net
income in the accompanying schedules, increasegescent to $1.037 billion in fiscal 2013 compate@djusted net income of $973 million
in fiscal 2012. Adjusted EPS increased 10.0 perzefi8.20 in fiscal 2013 compared adjusted EPS2din fiscal 2012.

M er chandise Inventories

As of January 31, 2014, total merchandise inveespit cost, were $2.55 billion compared to $2ilidt as of February 1, 2013, an increase
of 6.5 percent in total and less than one percera per-store basis.

Capital Expenditures

Significant components of property and equipmenmtipases in 2013 included the following approxinateounts: $187 million for
improvements, upgrades, remodels and relocatiorsisfing stores; $124 million for new leased stpf&112 million for distribution centers;
$76 million for stores purchased or built by then@pany; and $28 million for information systems wgmigs and technology-related projects.
During 2013, the Company opened 650 new storeseanddeled or relocated 582 stores.

Shar e Repur chases

The Company repurchased $620 million, or 11.0 aniléhares, under its share repurchase progranmlB&@d an additional $200 million, or
3.5 million shares, in the 2014 first quarter téed&ince the inception of the share repurchasgranoin December 2011, the Company has
repurchased 33.8 million shares for a total co$tlo¥ billion. $824 million remains available fdrase repurchases under the Company’s
current authorization.




Fiscal 2014 Financial Outlook

For the 2014 fiscal year, the Company expects satigs to increase 8 to 9 percent over the 20t8lfigar. Same-store sales are expected to
increase 3 to 4 percent. Adjusted operating pfofi2014 is expected to increase 2 to 5 percerg. Gbmpany expects SG&A as a percentage
of sales to increase over 2013 SG&A as a percemtbgales. This guidance includes incremental S@$435 million (or approximately
$0.07 per share) relating to anticipated incentimapensation and $10 million to $15 million (or epppmately $0.02 to $0.03 per share) of
estimated additional costs resulting from the Adfdsle Care Act. In addition, SG&A in 2014 is expetto include approximately $10 milli

of additional expense due to the impact of the Camy{s recent sale leaseback transaction. A podfdhe proceeds from the sale leaseback
transaction were utilized to repurchase 3.5 milbares of the Company’s common stock in the 2B&tduarter, resulting in estimated
accretion to EPS of $0.01 to $0.02, net of incretaezxpense related to the sale leaseback. Thecimopthe sale leaseback transaction is
included in the earnings guidance.

The Company expects full year interest expense o the range of $85 million to $90 million ane thull year 2014 effective tax rate to be
approximately 38 percent.

Diluted EPS for the fiscal year is expected to peraximately $3.45 to $3.55, based on approxima6f million to 307 million weighted
average diluted shares, assuming share repurcbiapproximately $1.1 billion.

For the first quarter (13 weeks) ending May 2, 2ahé Company expects total sales to increase8parcent and sales in same-stores to
increase 2 to 3 percent over the 2013 first qualfiest quarter 2014 EPS is expected to be apprabein $0.72 to $0.74.

Capital expenditures are expected to be in theerahf§450 million to $500 million in 2014. The Coany plans to open approximately 700
new stores in 2014.

The volatility of the macroeconomic environment towmes to pressure the consumer and impact the @oytgpcost of purchasing and
delivering merchandise to its stores. Managemenmtirnees to closely monitor customerssponses to the economic and competitive clim

Conference Call Information

The Company will hold a conference call on Thursgeyning, March 13, 2014 at 9:00 a.m. CT/10:00 &mm. hosted by Rick Dreiling,
chairman and chief executive officer, and David [€ebhief financial officer. If you wish to partjgate, please call (855) 576-2641 at least 10
minutes before the conference call is scheduldzgin. The conference ID is 30183390. The call aldb be broadcast live online at
www.dollargeneral.com under “Investor Informati@gnference Calls and Investor Events.” A replaghefconference call will be available
through Thursday, March 27, 2014, and will be asitds online or by calling (855) 859-2056. The @mehce ID for the replay is 30183390.




Non-GAAP Disclosure

Certain financial information provided in this psaglease and the accompanying tables has nodeeeed in accordance with U.S.
generally accepted accounting principles (“GAARrigluding adjusted net income and adjusted EPSugtd{l net income is defined as net
income excluding specifically identified expensElse Company believes that providing comparisongetancome and EPS, adjusted for the
items shown in the accompanying reconciliationsyjates useful information to the reader in assgsie Companyg operating performanc
Adjustments to net income and EPS in 2013 inclu&i& #illion resulting from a legal settlement, $indlion relating to the acceleration of
equity-based compensation and expenses relatisgcandary offerings of the Company’s common staokl, $18.9 million of debt
refinancing costs, with each of these adjustedHferimpact of income taxes, as well as an incoméé¢aefit of $6.0 million, or approximate
$0.02 per share, resulting from the reversal abime tax reserves that were established in 200ustagnts to net income in 2012 include
$29.0 million relating to the repurchase of longrteobligations, $2.9 million relating to the acaekion of equity-based compensation and
expenses relating to secondary offerings of the @om’'s common stock, a $2.5 million gain relatiogdriterest rate swap settlements, $1.7
million of debt amendment fees and a $1.6 milliaitevoff of capitalized debt costs. In each casgysted net income reflects the related
income tax effect of the adjustment.

Reconciliations of these non-GAAP measures to tbstmirectly comparable measures calculated inrdecce with GAAP are provided in
the accompanying schedules. In addition, for refezethe schedules also include calculations of 8@R&d operating profit, excluding cert
items. In addition to historical results, guidafcefiscal 2014 is based on comparable adjustments.

Forwar d-L ooking Statements

This press release contains forward-looking infdafoma such as the information in the section egditlFiscal 2014 Outlook” as well as other
statements regarding the Company’s outlook, pladsimtentions, including, but not limited to, statnts made within the quotations of Mr.
Dreiling. A reader can identify forward-looking senents because they are not limited to histofalor they use words such as “outlook,”
“may,” “should,” “could,” “believe,” “anticipate,™plan,” “expect,” “estimate,” “forecast,” “goal,”iftend,” “committed,” “continue,” or “will
likely result,” and similar expressions that comctire Company’s strategy, plans, intentions oriekbout future occurrences or results.
These matters involve risks, uncertainties andrddetors that may cause the actual performanteso€ompany to differ materially from tl
which the Company expected. Many of these statesvaptderived from the Company’s operating budagedsforecasts, which are based on
many detailed assumptions that the Company beli@reseasonable. However, it is very difficult tegict the effect of known factors, and
the Company cannot anticipate all factors thatdaiflect actual results that may be important tinaastor. All forward-looking information
should be evaluated in the context of these rigfesertainties and other factors. Important factias could cause actual results to differ
materially from the expectations expressed in glied by such forward-looking statements includg, dre not limited to:




economic conditions, including their effect on eoyphent levels, consumer demand, disposable incoredit availability and
spending patterns, inflation, commaodity prices] furices, interest rates, exchange rate fluctuatamd the cost of goods;

failure to successfully execute the Company’s sgigs and initiatives, including those relatingrterchandising, sourcing, shrink,
private brand, distribution and transportationrestoperations, expense reduction and real estate;

failure to open, relocate and remodel stores @iifitand on schedule, as well as failure of the gamy’s new store base to achieve
sales and operating levels consistent with the Gmyig expectations;

levels of inventory shrinkage;
effective response to competitive pressures andggsin the competitive environment and the mankibisre the Company operates;
the Company’s level of success in gaining and ragiirtg broad market acceptance of its private bsand

disruptions, unanticipated expenses or operati@ilakes in the Company’s supply chain includingthout limitation, a decrease in
transportation capacity for overseas shipmentseases in transportation costs, work stoppagether tabor disruptions that could
impede the receipt of merchandise, or delays isttoating or opening new distribution centers;

risks and challenges associated with sourcing naexise from suppliers, as well as trade restristion

unfavorable publicity or consumer perception of @mmpany’s products, including, but not limited telated product liability and
food safety claims;

the impact of changes in or noncompliance with goweental laws and regulations (including, but fmmited to, product safety,
healthcare, and labor and employment laws, asagdlx laws, the interpretation of existing taxdaar our failure to sustain our
reporting positions negatively affecting the Comyarax rate) and developments in or outcomesgdlleroceedings, investigations
or audits;

natural disasters, unusual weather conditions, grardoutbreaks, terrorist acts and geo-politicaints;

damage or interruption to the Company’s informaggatems;

ability to attract and retain qualified employee&kijle controlling labor costs (including healthcaests) and other labor issues;
the Company’s loss of key personnel or the Compsaimgbility to hire additional qualified personnel;

failure to successfully manage inventory balances;

seasonality of the Company’s business;

incurrence of material uninsured losses, excessaigance costs or accident costs;

a data security breach;

deterioration in market conditions, including irgst rate fluctuations, or a lowering of the Compsauyedit ratings;

the Company’s debt levels and restrictions in @stdagreements;

new accounting guidance, or changes in the int&fioa or application of existing guidance, sucltlanges to lease accounting
guidance or a requirement to convert to internatiéinancial reporting standards;

the factors disclosed under “Risk Factors” in tlenpany’s most recent Annual Report on Form 10-K amglsubsequent quarterly
filings on Form 10-Q filed with the Securities alBdchange Commission; and

such other factors as may be discussed or idehiifi¢his press release.




All forward-looking statements are qualified in ithentirety by these and other cautionary statemtrat the Company makes from time to
time in its SEC filings and public communicatiofitfle Company cannot assure the reader that it @élize the results or developments the
Company anticipates or, even if substantially eealj that they will result in the consequencedfectthe Company or its operations in the
way the Company expects. Forward-looking statemgpeak only as of the date made. The Company wieésrno obligation to update or
revise any forward-looking statements to reflerdgs or circumstances arising after the date octwtiiey were made, except as otherwise
required by law. As a result of these risks andediainties, readers are cautioned not to placeaineliance on any forward-looking
statements included herein or that may be made/ké&e from time to time by, or on behalf of, thenGpany.

About Dollar General Cor por ation

Dollar General Corporation has been delivering #datushoppers for nearly 75 years. Dollar Genezidshshoppers Save time. Save money.
Every day!® by offering products that are frequgnised and replenished, such as food, snackshheadtbeauty aids, cleaning supplies,
basic apparel, housewares and seasonal items atvlawday prices in convenient neighborhood locatiaVith 11,132 stores in 40 states as
of January 31, 2014, Dollar General has more rigedtions in the U.S. than any other discountilestan addition to high quality private
brands, Dollar General sells products from Amesaabst-trusted manufacturers such as Procter & Gandbmberly-Clark, Unilever,
Kellogg's, General Mills, Nabisco, Hanes, Pepsi@d &oca-Cola. Learn more about Dollar General atwdsllargeneral.com.

DOLLAR GENERAL CORPORATION AND SUBSIDIARIES
Consolidated Balance Sheets
(In thousands)

January 31, February 1,
2014 2013
ASSETS
Current assets:
Cash and cash equivalents 505,56t $ 140,80¢
Merchandise inventories 2,552,99: 2,397,17!
Prepaid expenses and other current assets 147,04¢ 139,12¢
Total current assets 3,205,60 2,677,11.
Net property and equipment 2,080,30! 2,088,66!
Goodwill 4,338,58' 4,338,58
Other intangible assets, net 1,207,64! 1,219,54.
Other assets, net 35,37¢ 43,77
Total assets 10,867,52 $ 10,367,68
LIABILITIES AND SHAREHOLDERS' EQUITY
Current liabilities:
Current portion of long-term obligations 75,96¢ $ 89z
Accounts payable 1,286,48. 1,261,60
Accrued expenses and other 368,57¢ 357,43t
Income taxes payable 59,14¢ 95,38’
Deferred income taxes 21,79 23,22!
Total current liabilities 1,811,97 1,738,54
Long-term obligations 2,742,78: 2,771,33
Deferred income taxes 614,02¢ 647,07(
Other liabilities 296,54t 225,39¢
Total liabilities 5,465,33 5,382,35.
Commitments and contingencies
Shareholders’ equity:
Preferred stock - -
Common stock 277,42 286,18!
Additional paid-in capital 3,009,221 2,991,35
Retained earnings 2,125,45: 1,710,73:
Accumulated other comprehensive loss (9,910 (2,939
Total shareholders’ equity 5,402,19: 4,985,33
Total liabilities and shareholders’ equity 10,867,52 $ 10,367,68




DOLLAR GENERAL CORPORATION AND SUBSIDIARIES

Consolidated Statements of Income

(In thousands, except per share amounts)

(Unaudited)
For the Quarter (13 Weeks) Ended
January 31, % of Net February 1, % of Net
2014 Sales 2013 Sales

Net sales $ 4,493,94! 100.0(% $ 4,207,62 100.0(%
Cost of goods sold 3,059,13. 68.07% 2,839,82: 67.4¢
Gross profit 1,434,81 31.9¢ 1,367,79 32.5]
Selling, general and administrative expenses 896,68 19.9¢ 845,45( 20.0¢
Operating profit 538,12: 11.97 522,34¢ 12.41
Interest expense 22,318 0.5C 27,46( 0.6t
Income before income taxes 515,80¢ 11.4¢ 494,88! 11.7¢
Income tax expense 193,63t 4.31 177,46 4.22
Net income $ 322,17: 7.11% $ 317,42. 7.5%
Earnings per share:

Basic $ 1.01 $ 0.97

Diluted $ 1.01 $ 0.97
Weighted average shares outstanding:

Basic 318,09( 327,59t

Diluted 319,10« 328,85

For the Year (52 Weeks) Ended
January 31, % of Net February 1, % of Net
2014 Sales 2013 Sales

Net sales $ 17,504,16 100.0(% $ 16,022,12 100.0(%
Cost of goods sold 12,068,42 68.9t 10,936,72 68.2¢
Gross profit 5,435,74. 31.0¢ 5,085,40 31.7¢
Selling, general and administrative expenses 3,699,55 21.1¢ 3,430,12! 21.41
Operating profit 1,736,18! 9.92 1,655,27 10.3¢
Interest expense 88,98 0.51 127,92t 0.8C
Other (income) expense 18,87: 0.11 29,95¢ 0.1¢
Income before income taxes 1,628,33 9.3C 1,497,39. 9.3t
Income tax expense 603,21« 3.4F 544,73. 3.4C
Net income $ 1,025,111 5.8% $ 952,66: 5.95%
Earnings per share:

Basic $ 3.17 $ 2.81

Diluted $ 3.17 $ 2.8t
Weighted average shares outstanding:

Basic 322,88t 332,25«

Diluted 323,85« 334,46




DOLLAR GENERAL CORPORATION AND SUBSIDIARIES
Consolidated Statements of Cash Flows
(In thousands)
(Unaudited)

For the Year (52 Weeks) Ended

January 31, February 1,
2014 2013
Cash flows from operating activities:
Net income $ 1,025,110 $ 952,66:
Adjustments to reconcile net income to net casimfoperating activities:
Depreciation and amortization 332,83 302,91:
Deferred income taxes (36,857) (2,605
Tax benefit of share-based awards (30,990 (87,757
Loss on debt retirement, net 18,87: 30,62(
Non-cash share-based compensation 20,96: 21,66¢
Other non-cash gains and losses (12,74 6,77¢
Change in operating assets and liabilities:
Merchandise inventories (144,94) (391,409
Prepaid expenses and other current assets (4,947 5,55¢
Accounts payable 36,94 194,03!
Accrued expenses and other liabilities 16,26¢ (36,74))
Income taxes (5,249 138,71:
Other (2,200 (3,079
Net cash provided by (used in) operating activities 1,213,06! 1,131,35
Cash flows from investing activities:
Purchases of property and equipment (538,44 (571,59)
Proceeds from sales of property and equipment 288,46t 1,76(
Net cash provided by (used in) investing activities (249,979 (569,83f)
Cash flows from financing activities:
Issuance of long-term obligations 2,297,17 500,00t
Repayments of long-term obligations (2,119,99) (478,25}
Borrowings under revolving credit facilities 1,172,901 2,286,70
Repayments of borrowings under revolving creditlifées (1,303,801 (2,184,901
Debt issuance costs (15,99¢) (15,279
Payments for cash flow hedge related to debt issian (13,21 -
Repurchases of common stock (620,057 (671,459
Other equity transactions, net of employee taxéb pa (26,34)) (71,39))
Tax benefit of share-based awards 30,99( 87,75:
Net cash provided by (used in) financing activities (598,33() (546,83))
Net increase (decrease) in cash and cash equivalent 364,75 14,68:
Cash and cash equivalents, beginning of period 140,80¢ 126,121
Cash and cash equivalents, end of period $ 505,56t $ 140,80!
Supplemental cash flow information:
Cash paid for:
Interest $ 73,46¢ $ 121,71:
Income taxes $ 646,81 $ 422,33:
Supplemental schedule of non-cash investing and financing activities:
Purchases of property and equipment awaiting psiegg$or payment, included in Accounts payable $ 27,08: $ 39,147
Purchases of property and equipment under cap#akl obligations $ - $ 3,44(




DOLLAR GENERAL CORPORATION AND SUBSIDIARIES
Selected Additional Information
(Unaudited)

Salesby Category (in thousands)

For the Quarter (13 Weeks) Ended

January 31, 2014 February 1, 2013 % Change
Consumables $ 3,302,29 $ 3,042,49 8.5%
Seasonal 648,55: 639,62 1.4%
Home products 307,66: 288,74, 6.€%
Apparel 235,43! 236,75t -0.€%
Net sales $ 4,493,94! $ 4,207,62 6.%
For the Year (52 Weeks) Ended
January 31, 2014 February 1, 2013 % Change
Consumables $ 13,161,82 $ 11,844,84 11.1%
Seasonal 2,259,511 2,172,39 4.(%
Home products 1,115,64 1,061,57: 5.1%
Apparel 967,17t 943,31( 2.5%
Net sales $ 17,504,16 $ 16,022,12 9.2%
Store Activity

Beginning store count

New store openings

Store closings

Net new stores

Ending store count

Total selling square footage (000's)

Growth rate (square footage)

For the Year (52 Weeks) Ended

January 31, 2014

February 1, 2013

10,50 9,931
65C 628
24 (5€)
62€ 56¢

11,13 10,50

82,01 76,90
6.6% 7.2%




DOLLAR GENERAL CORPORATION AND SUBSIDIARIES
Reconciliation of Non-GAAP Financial Measures
Adjusted Net Income and Adjusted Diluted Earnings Per Share
Selling, General & Administrative Expensesand Operating Profit, Excluding Certain Items
(in millions, except per share amounts)

For the Year (52 Weeks) Ended

January 31, 2014 February 1, 2013 Increase
$ % of Net Sales $ % of Net Sales $ %

Net sales $ 17,504.. $ 16,022 $ 1,482.( 9.2%
Selling, general and administrative (“SG&A”) $ 3,699.¢ 21.1% $ 3,430. 21.4% $ 269. 7.%%

Litigation settlement (8.5) -

Secondary offering expenses (0.5) (1.9)

Acceleration of equity-based compensation (0.5) (1.5)
SG&A, excluding certain items $ 3,690. 21.0¢% $ 3,427.. 21.39% $ 262.¢ 7. 7%
Operating profit $ 1,736. 9.92% $ 1,655. 10.3% $ 80.¢ 4.%%

Litigation settlement 8.5 -

Secondary offering expenses 0.t 14

Acceleration of equity-based compensation 0.t 1.t
Operating profit, excluding certain items $ 1,745 9.97% $ 1,658. 10.3%% $ 87.t 5.2%
Net income $ 1,025 5.86% $ 952.7 5.95% $ 72t 7.€%

Litigation settlement 8.5

Secondary offering expenses 0.t 14

Acceleration of equity-based compensation 0.t 1t

Debt refinancing costs 18.¢ -

Adjustment for settlement of interest rate swaps - (2.5)

Write-off of capitalized debt costs - 1.€

Debt amendment fees - 1.7

Repurchase of long-term obligations, net - 29.C

Total adjustments before income taxes 28.4 32.7
(1) Income tax effect of adjustments (16.9) (12.9)

Net adjustments 11t 20.4
Adjusted net income $ 1,036.¢ 5.92% $ 973.] 6.07% $ 63. 6.5%
Diluted earnings per share:

As reported $ 3.17 $ 2.8t $ 03z 11.2%

Adjusted $ 3.2C $ 2.91 $ 0.2¢  10.(%
Weighted average diluted shares outstanding 323.¢ 334.t

(1) Includes a benefit of $6.0 million in the 20d&iod resulting from the reversal of a tax reseéhat was created in 2009.

CONTACT:

Dollar General Corporation
Investor Contacts:

Mary Winn Pilkington, 615-855-5536
or

Emma Jo Kauffman, 615-855-5525
or

Media Contacts:

Dan MacDonald, 615-855-5209

or

Crystal Ghassemi, 6-855-5210



