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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 8-K

CURRENT REPORT
Pursuant to Section 13 or 15(d) of the Securities Exchange Act of 1934

Date of Report (Date of earliest event reporteég@ptember 4, 2013

Dollar General Corporation
(Exact name of registrant as specified in its @rart

Tennessee 001-11421 61-0502302
(State or other jurisdiction (Commission File Number) (I.R.S. Employer
of incorporation)

Identification No.)

100 Mission Ridge
Goodlettsville, Tennessee

37072
(Address of principal executive offices)

(Zip Code)

Registrant’s telephone number, including area codé315) 8554000

(Former name or former address, if changed sirstadgort)

Check the appropriate box below if the Form 8-lijlis intended to simultaneously satisfy the {liobligation of the registrant under any of
the following provisions:

[ Written communications pursuant to Rule 425 uriderSecurities Act (17 CFR 230.425)
[ Soliciting material pursuant to Rule 14a-12 untierExchange Act (17 CFR 240.14a-12)
[0 Pre-commencement communications pursuant to Ride?{b) under the Exchange Act (17 CFR 240.14d)2(b)
[0 Pre-commencement communications pursuant to R3det{c) under the Exchange Act (17 CFR 240.13¢er4(c)




ITEM 2.02 RESULTS OF OPERATIONS AND FINANCIAL CONDITION.

On September 4, 2013, Dollar General Ga@tion (the “Company”jssued a news release regarding results of opesatiod financii
condition for the fiscal 2013 second quarter anav2@k periods ended August 2, 2013. The news relisagttached hereto as Exhibit 99.1.

ITEM 7.01 REGULATION FD DISCLOSURE.

The information set forth in Item 2.020@b is incorporated herein by reference. The nehease also sets forth statements rega
the Company’s outlook, information regarding thex@@any’s planned conference call, and certain atregters.

ITEM 9.01 FINANCIAL STATEMENTSAND EXHIBITS.
(@) Financial statements of businesses aatjuikéA
(b)  Pro forma financial information. N/A
(c)  Shell company transactions. N/A

(d)  Exhibits. See Exhibit Index immediatetyiéwing the signature page hereto.




SIGNATURE

Pursuant to the requirements of the Securities &xga Act of 1934, the Registrant has duly causisdejport to be signed on its behalf
by the undersigned hereunto duly authorized.

Date: September 4, 2013 DOLLAR GENERAL CORPORATION

By: /s/ Rhonda M. Taylor
Rhonda M. Taylor
Senior Vice President and General Counsel
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99.1 News release dated September 4, 2013 regardireg #8¢3 second quarter financial res



Exhibit 99.1
Dollar General Corporation Reports Record Second Quarter 2013 Financial Results

e Second Quarter Same-Store SalesIncreased 5.1%; Total SalesIncreased 11.3%
e Second Quarter EPS of $0.75; Adjusted EPS of $0.77
e Company Confirms 2013 Earnings Guidance

GOODLETTSVILLE, Tenn.--(BUSINESS WIRE)--September2013--Dollar General Corporation (NYSE: DG) todaported record sales,
operating profit and net income for its fiscal 2&E&ond quarter (13 weeks) ended August 2, 2013.

“Dollar General delivered another solid quarterr @ame-store sales growth for the second quart2db3 accelerated to 5.1 percent. We are
very pleased with the increase in customer traffigur stores. We continue to grow our market slaaicbelieve that our second quarter
results position us well to deliver our financialtlook for the year,” said Rick Dreiling, Dollar @eral’s chairman and chief executive offic

“We remain focused on driving our sales and prbfiily, capturing high-return growth opportunitiesturning cash to our shareholders
through share repurchases and creating long-telue VaMr. Dreiling continued.

Second Quarter Highlights

The Company'’s net income increased by 15 perce$246 million in the 2013 second quarter, compaoeaet income of $214 million in the
2012 second quarter, and earnings per diluted $HaRS”) of $0.75 in the 2013 second quarter insegal7 percent over EPS of $0.64 in the
2012 quarter. Adjusted net income, as defined utfden-GAAP Disclosures” below, was $251 million, $0.77 per diluted share, in the
2013 second quarter compared to $231 million, c8%$@er diluted share, in the 2012 second qudreported and adjusted net income in the
2012 second quarter included a benefit of $14.8anjlor approximately $0.04 per diluted shareatiely to an adjustment of accruals
resulting from the favorable resolution of incorag audits.

Net sales increased 11.3 percent to $4.39 billiathé 2013 second quarter compared to $3.95 biltidhe 2012 second quarter. S«store
sales increased 5.1 percent, with increases indagttomer traffic and average transaction valuasGmables sales continued to increase at a
higher rate than non-consumables in the 2013 quavith the most significant growth related to thempany’s newly introduced tobacco
products and strong sales of perishables and camdignacks. Same-store sales growth was solichsoral and apparel, and the trend in
home products improved from the 2013 first quamrsults.

Gross profit increased by 9 percent and, as a p&xge of sales, decreased by 65 basis points 3gp@tcent in the 2013 second quarter. The
majority of the gross profit rate decrease in theosd quarter of 2013 as compared to the secortbqui 2012 was due to an increase in the
mix of consumables and increased sales of lowegimaonsumables, including the Company’s newlyodtrced tobacco products and
expanded perishables offerings, all of which cdwitted to lower initial inventory markups. In additi the Company’s inventory shrinkage
rate increased. These factors were partially offgdtansportation efficiencies and lower markdowgrémarily due to the timing of apparel
markdowns. The Company recorded a LIFO benefi2of $nillion in the 2013 quarter compared to a LIE&hefit of $0.5 million in the 2012
quarter.




Selling, general and administrative expenses (“SG&ere 21.9 percent of sales in the 2013 quadengared to 22.2 percent in the 2012
quarter, an improvement of 23 basis points. Exclgai legal settlement of $8.5 million in the 20&8and quarter, SG&A was 21.8 percen
sales, an improvement of 41 basis points from SG&#Juding secondary offering-related expenset)er2012 second quarter. Retail labor
expense and utilities costs increased at a raterltvan the increase in sales. In addition, deeseimsincentive compensation, workers’
compensation and general liability expenses cameibto the overall improvement in SG&A as a petage of sales. Costs that increased
higher rate than the increase in sales includeinepad maintenance, fees associated with theaserbuse of debit cards, and depreciation
and amortization.

Interest expense was $21 million in the 2013 secpradter, a decrease of $15 million from the 20d&@sd quarter, due to lower average
interest rates, primarily resulting from refinargiefforts over the past year.

The effective income tax rate was 37.4 percertién2013 second quarter compared to a rate of 24ckpt in the 2012 quarter. Income tax
expense in the 2012 quarter was reduced by $14li6mrjor approximately $0.04 per diluted sharedasated with the adjustment of accrt
due to the favorable resolution of income tax exetions. The 2013 period was favorably impactethbgpme tax benefits associated with
federal jobs credits. The federal law authorizingse credits was not in effect during the 2012 @ cpuarter but was retroactively re-enacted
later in 2012.

26-Week Period Results

For the 26-week period ended August 2, 2013, et sacreased 9.9 percent over the comparable gédad, to $8.63 billion. Same-store
sales increased 3.8 percent.

Gross profit increased by 7 percent and, as a p&xge of sales, decreased by 77 basis points @op@tcent in the 2013 26-week period. The
majority of the gross profit rate decrease in th@2period as compared to the 2012 period wasalae increase in the mix of consumables
and increased sales of lower margin consumablelsidimg the Company’s newly introduced tobacco prisl and expanded perishables
offerings, all of which contributed to lower initimventory markups. In addition, the Company’sentory shrinkage rate increased. These
factors were partially offset by transportation@éncies. The Company recorded a LIFO benefit28%nillion in the 2013 period compared
to a LIFO provision of $1.1 million in the 2012 p.

Selling, general and administrative expenses wei@ Rercent of sales in the 2013 26-week periodpewad to 21.9 percent in the 2012
period, an improvement of 30 basis points. Exclgdiregal settlement of $8.5 million and expensteting to a secondary offering of the
Company’s common stock, SG&A was 21.5 percent lefssia the 2013 period, a 39 basis point improvanfrem SG&A, excluding

expenses relating to secondary offerings, in tHe23ieriod. Retail labor expense increased at daater than the increase in sales for the
period. In addition, decreases in incentive compgas, workers’ compensation and general liab#itpenses contributed to the overall
improvement in SG&A as a percentage of sales. Gbatdncreased at a higher rate than the incrigassles include fees related to increased
use of debit cards, repairs and maintenance codtdepreciation and amortization.

Interest expense was $45 million in the 2013 26kwesiod, a decrease of $28 million from the 20&8qx, due to lower average interest
rates, primarily resulting from refinancing effodger the past year.




Other (income) expenses in the 2013 26-week péniddded pretax losses of $18.9 million resultingni the restructuring of the Company’s
credit facilities in the 2013 first quarter. Otl{grcome) expense in the 2012 period included pritsses totaling $29.0 million resulting from
the Companys redemption of its senior subordinated notes,.5 8@lion pretax gain resulting from the settlerhefinterest rate swaps, an
pretax loss of $1.6 million resulting from the arderent of the senior secured revolving credit fagili

The effective income tax rate for the 2013 26-wpekiod was 37.4 percent compared to a rate of 3&.@ent for the 2012 period. Income tax
expense in the 2012 period was reduced by $14lBm{br approximately $0.04 per diluted share)pagsted with the adjustment of accruals
due to the favorable resolution of income tax exetions. The 2013 period was favorably impactethbgpme tax benefits associated with
federal jobs credits. The federal law authorizimgse credits was not in effect during the 20120dethut was retroactively re-enacted later in
2012.

For the 26-week 2013 period, the Company reporétdncome of $466 million, or $1.42 per diluted haompared to net income of $428
million, or $1.27 per diluted share, for the 20B22eek period. Excluding adjustments as describéllé accompanying reconciliation,
adjusted net income for the 2013 26-week period$4&8 million, or $1.48 per diluted share, compareddjusted net income in the 2012
period of $446 million, or $1.32 per diluted shaReported and adjusted net income in the 2012 gémiiuded a benefit of $14.5 million, or
approximately $0.04 per diluted share, relatingricadjustment of accruals resulting from the fableraesolution of income tax audits.

M erchandise [ nventories

As of August 2, 2013, total merchandise inventoré<sost, were $2.53 billion compared to $2.15dsilas of August 3, 2012, an increase of
11 percent on a per-store basis. Inventory turnthi®52 weeks ended August 2, 2013 were 4.9 times.

Capital Expenditures

Total additions to property and equipment in then#k 2013 period were $309 million, including: $Xgiflion for improvements, upgrade
remodels and relocations of existing stores; $86amirelated to new leased stores, primarily fdehold improvements, fixtures and
equipment; $52 million for stores purchased orttilthe Company; $49 million for distribution atrdnsportation-related capital
expenditures; and $12 million for information systeupgrades and technology-related projects. Duhe@6-week period, the Company
opened 375 new stores and remodeled or relocatédt8iks.

Shar e Repur chases

In the 2013 second quarter, the Company repurchHaSedlillion shares of its outstanding common stfmek$200 million, increasing total
purchases under its share repurchase program @rilion, or 4.3 million shares, in the 2013 26ekeperiod. Since the inception of the
program in December 2011, the Company has repurdt2’.6 million shares totaling $1.1 billion. Auttzations for an additional $424
million of share repurchases remain available utigeiCompany’s share repurchase program.

Fiscal 2013 Financial Outlook

For the 2013 fiscal year, the Company expects sati@s to increase 10 to 11 percent over the 246d&l fyear. Same-store sales are expected
to increase 4 to 5 percent. The Company’s 2013y&4dl gross profit, as a percentage of salespea®d to decrease from the full year 2012
gross profit rate by approximately 90 basis poi@gerating profit, excluding certain items, for 20& expected to be in the range of $1.73
billion to $1.77 billion. The Company expects fydlar interest expense to be approximately $95anilli




EPS for the fiscal year, adjusted to exclude thé $dllion legal settlement in the second quarted eharges or expenses relating to
amendments to or refinancing of any notes, loanswlving credit facilities and expenses resulfiregn secondary stock offerings, is
expected to be approximately $3.15 to $3.22. Tsiismate is based on approximately 324 million weedhaverage diluted shares outstanc
The full year 2013 effective tax rate is expectetde in the range of 37.5 to 38 percent.

Capital expenditures are expected to be in theerah§575 million to $625 million in 2013. Approxately 50 percent of planned capital
spending is for investment in store growth and @gment, including new stores, remodels, relocatiand purchases of existing store
locations; approximately 30 percent is plannedtansportation, distribution and special projeatsd the remaining 20 percent is expected to
be spent on maintenance capital. The Company ptamgen approximately 650 new stores, an increase the previous estimate of 635 r
stores. In addition, the Company plans to remodetlocate a total of approximately 550 stores.gbgudiootage is again expected to increase
by approximately 7 percent. The Company expectseits Pennsylvania distribution center to be fulemtional in the first quarter of fiscal
2014.

The Company plans to utilize a portion of its cfistvs in 2013 to repurchase common stock undestitse repurchase program.

Conference Call Information

The Company will hold a conference call on Wedngs8aptember 4, 2013 at 9:00 a.m. CT/10:00 a.mhB3ted by Rick Dreiling, chairm
and chief executive officer, and David Tehle, cliiefncial officer. If you wish to participate, plse call (855) 576-2641 at least 10 minutes
before the conference call is scheduled to bedie.donference ID is 30218800. The call will alsdbsadcast live online at
www.dollargeneral.com under “Investor Informati@gnference Calls and Investor Events.” A replagshefconference call will be available
through Wednesday, September 18, 2013, and wikbessible online or by calling (855) 859-2056. Theference ID for the replay is
30218800.

Non-GAAP Disclosure

Certain financial information provided in this pseglease and the accompanying tables has nodeeeed in accordance with generally
accepted accounting principles (“GAAP"), includiadjusted net income and adjusted EPS. The Compmglho provided calculations of
EBITDA (earnings before interest, income taxesréejtion and amortization), adjusted EBITDA, atfasEBITDAR (adjusted EBITDA
plus rent expense), adjusted debt, and the rataljosted debt to adjusted EBITDAR, which are ng®AB measures. Adjusted debt is
defined as total long-term obligations, includihg turrent portion, plus rent multiplied by eighhich is an estimate of the hypothetical
capitalization of operating leases, consistent itictices used by the Company’s rating agencies.

Adjusted net income is defined as net income exotudpecifically identified expenses. The adjustiiemet income in the 2013 second
quarter relates to a legal settlement of $8.5 omilliFor the 2013 26-week period, additional adjestis include $1.0 million relating to the
acceleration of equity-based compensation and esgserelating to a secondary offering of the Commogmmon stock and $18.9 million
debt refinancing costs. Adjustments to net incomghé 2012 second quarter include $0.9 milliontiedpto the acceleration of equity-based
compensation and expenses relating to a seconéfaring of the Company’s common stock, a $2.5 millgain relating to interest rate swap
settlements and $29.0 million relating to the repase of long-term obligations. For the 2012 26knmeriod, additional adjustments include
$1.0 million relating to the acceleration of eqtlitgsed compensation and expenses relating to adsgooffering of the Company'commol
stock in the 2012 first quarter and a $1.6 millante-off of capitalized debt costs. In each casBusted net income reflects the related
income tax effect of the adjustment.




Reconciliations of these non-GAAP measures to tbstmirectly comparable measures calculated inrdecce with GAAP are provided in
the accompanying schedules. In addition, for refezethe schedules also include calculations of 8@R&d operating profit, excluding cert
expenses. In addition to historical results, guidaior fiscal 2013 is based on comparable adjusnen

The Company believes that providing comparisongtancome and earnings per diluted share, adjdstetie items shown in the
accompanying reconciliations, provides useful infation to the reader in assessing the Company’sabpg performance. In addition, the
Company uses adjusted EBITDA as a supplementabpeaince measure. The Company believes that thenied®n of EBITDA, adjusted
EBITDA, adjusted EBITDAR, adjusted debt and théoraf adjusted debt to adjusted EBITDAR is usefuinvestors because these or similar
measures are frequently used by securities analgsestors and other interested parties in théuetian of the operating performance and
financial leverage of companies in industries samib Dollar General's.

The non-GAAP measures discussed above are not measufinancial performance or condition, liquyddr profitability in accordance with
GAAP, and should not be considered as alternativest income, earnings per diluted share, opayaticome, cash flows from operations or
any other performance measures determined in amcoedvith GAAP. EBITDA, adjusted EBITDA and adjustEBITDAR are also not
intended to be measures of free cash flow for mamagt's discretionary use, as they do not consideain cash requirements such as
interest payments, tax payments, debt service remeints and replacement of fixed assets. Additipradljusted debt should not be
considered a substitute for long-term obligatioménaluded in the GAAP-basis balance sheet or #émgraalculation of outstanding
obligations.

These non-GAAP measures have limitations as analyttols and should not be considered in isoladioas substitutes for analysis of the
Company’s financial results as reported under GAB&cause not all companies use identical calculgtithese presentations may not be
comparable to other similarly titled measures bkotcompanies.

Forwar d-L ooking Statements

This press release contains forward-looking infdafoma such as the information in the section esitiFiscal 2013 Financial Outloold’s well
as other statements regarding the Company’s outjgaks and intentions including statements madeinvthe quotations regarding the
expected outlook for 2013. A reader can identifyffard-looking statements because they are notdahtid historical fact or they use words
such as “outlook,” “may,” “should,” “could,” “beliee,” “anticipate,” “plan,” “expect,” “estimate,” recast,” “goal,” “intend,” “committed,”
“continue,” or “will likely result,” and similar epressions that concern the Company’ strategy, platentions or beliefs about future
occurrences or results. These matters involve rishsertainties and other factors that may causadtual performance of the Company to
differ materially from that which the Company exfget Many of these statements are derived fronCtdrapany’s operating budgets and
forecasts, which are based on many detailed asgumsghat the Company believes are reasonable. tHawit is very difficult to predict the
effect of known factors, and the Company canndtiate all factors that could affect actual restittat may be important to an investor. All
forward-looking information should be evaluatedhe context of these risks, uncertainties and ddetors. Important factors that could
cause actual results to differ materially from éxpectations expressed in or implied by such fodwaoking statements include, but are not
limited to:




failure to successfully execute the Company'’s ghosttategy, including delays in store growth oeffecting relocations or remodels,
difficulties executing sales and operating proférgin initiatives and inventory shrinkage reduction

the failure of the Company’s new store base toeaghsales and operating levels consistent witlCtrapany’s expectations;
risks and challenges in connection with sourcingamendise from domestic and foreign vendors, abagdrade restrictions;

the Company’s level of success in gaining and ragiittg broad market acceptance of its private tsamdl in achieving its other
initiatives;

unfavorable publicity or consumer perception of @@mmpany’s products;
the Company’s debt levels and restrictions in @stdagreements;

economic conditions, including their effect on flancial and capital markets, the Company’s s@ppland business partners,
employment levels, consumer demand, disposableniacoredit availability and spending patternsatifin and the cost of goods;

commodity prices;

levels of inventory shrinkage;

seasonality of the Company’s business;

costs of fuel or other energy, transportation dities costs;
increases in the costs of labor, employment antihueae;

the impact of changes in or noncompliance with goweental laws and regulations (including, but moitied to, product safety,
healthcare and unionization) and developments dncaricomes of legal proceedings, investigationsualits;

disruptions, unanticipated expenses or operati@ilakes in the Company’s supply chain includingthout limitation, a decrease in
transportation capacity for overseas shipmentsavk stoppages or other labor disruptions that caulgede the receipt of
merchandise;

delays or unanticipated expenses in constructirgpening new distribution centers;
damage or interruption to the Company’s informaggatems;
changes in the competitive environment in the Camgjsaindustry and the markets where the Companyaies;

natural disasters, unusual weather conditions, grardoutbreaks, boycotts, war and geo-politicahése




e the incurrence of material uninsured losses, ekgegfssurance costs or accident costs;

e the Company’s failure to protect its brand name;

e the Company’s loss of key personnel or the Commmaimgbility to hire additional qualified personnel;

e interest rate and currency exchange fluctuations;

e a data security breach;

e the Company’s failure to maintain effective intdroantrols;

e a lowering of the Company’s credit ratings;

e changes to income tax expense due to changesnteqpretation of tax laws, or as a result of fedler state income tax examinations;

e changes to or new accounting guidance, such agiebda lease accounting guidance or a requireroarvert to international
financial reporting standards;

e the factors disclosed under “Risk Factors” in tleerpany’s most recent Annual Report on Form 10-&dfilvith the Securities and
Exchange Commission and any subsequent quartinligsfion Form 10-Q;

e such other factors as may be discussed or idehtiifi¢his press release.

All forward-looking statements are qualified in ithentirety by these and other cautionary statem#rat the Company makes from time to
time in its other SEC filings and public communioas. The Company cannot assure the reader tWilt iealize the results or developments
the Company anticipates or, even if substanti@blized, that they will result in the consequerareaffect the Company or its operations in
the way the Company expects. Forward-looking statémspeak only as of the date made. The Compaigriakes no obligation to update
or revise any forward-looking statement to refieetnts or circumstances arising after the date liohathey were made, except as otherwise
required by law. As a result of these risks andediainties, readers are cautioned not to placeaineliance on any forward-looking
statements included herein or that may be made/kése from time to time by, or on behalf of, thenGany.

About Dollar General Corporation

Dollar General Corporation has been delivering e#datushoppers for over 70 years. Dollar Genergdshehoppers Save time. Save money.
Every day!(R) by offering products that are freqiyensed and replenished, such as food, snackihterad beauty aids, cleaning supplies,
basic apparel, housewares and seasonal items atlawday prices in convenient neighborhood locatidVith 10,866 stores in 40 states as
of August 2, 2013, Dollar General has more retaifitions in the U.S. than any other discount retaih addition to high quality private
brands, Dollar General sells products from Amesaabst-trusted manufacturers such as Procter & Gandbmberly-Clark, Unilever,
Kellogg's, General Mills, Nabisco, Hanes, Pepsi@d €oca-Cola. Learn more about Dollar General atwdsllargeneral.com.




DOLLAR GENERAL CORPORATION AND SUBSIDIARIES
Condensed Consolidated Balance Sheets

(In thousands)

(Unaudited)
August 2, August 3, February 1,
2013 2012 2013
ASSETS
Current assets:
Cash and cash equivalents $ 169,22( $ 134,15 $ 140,80¢
Merchandise inventories 2,533,76! 2,147,83 2,397,17!
Income taxes receivable 7,89¢ 89,47 -
Prepaid expenses and other current assets 153,86: 142,97 139,12¢
Total current assets 2,864,74. 2,514,44. 2,677,111
Net property and equipme 2,244,65 1,972,20! 2,088,66!
Goodwill 4,338,58! 4,338,58! 4,338,58!
Other intangible assets, net 1,212,82 1,227,49 1,219,54.
Other assets, net 38,82¢ 50,737 43,77
Total assets $ 10,699,63 $ 10,103,47 $ 10,367,68
LIABILITIES AND SHAREHOLDERS' EQUITY
Current liabilities:
Current portion of long-term obligations $ 25,927 $ 344 $ 892
Accounts payable 1,254,85! 1,143,85 1,261,60
Accrued expenses and other 412,85: 366,27: 357,43t
Income taxes payable 17,98( 66& 95,38’
Deferred income taxes 28,57 15,54¢ 23,22
Total current liabilities 1,740,191 1,526,68: 1,738,54
Long-term obligations 2,845,13: 2,887,25 2,771,331
Deferred income taxes 647,78( 651,52: 647,07(
Other liabilities 235,04t 222,00¢ 225,39¢
Total liabilities 5,468,15: 5,287,46. 5,382,35:
Commitments and contingencies
Shareholders' equity:
Preferred stock - - -
Common stock 283,12( 291,98¢ 286,18!
Additional paid-in capital 2,998,78! 2,978,76 2,991,35
Retained earnings 1,960,06: 1,550,43: 1,710,73:
Accumulated other comprehensive loss (10,497 (5,17) (2,939
Total shareholders' equity 5,231,47 4,816,01 4,985,331
Total liabilities and shareholders' equity $ 10,699,63 $ 10,103,47 $ 10,367,68




DOLLAR GENERAL CORPORATION AND SUBSIDIARIES

Condensed Consolidated Statements of |ncome
(I'n thousands, except per share amounts)
(Unaudited)

For the Quarter (13 Weeks) Ended

August 2, % of Net August 3, % of Net
2013 Sales 2012 Sales

Net sales $ 4,394,65 100.0(% $ 3,948,65! 100.0(%
Cost of goods sold 3,017,36 68.6¢€ 2,685,43; 68.01
Gross profit 1,377,291 31.3¢ 1,263,22: 31.9¢
Selling, general and administrative expenses 964,46¢ 21.9¢ 876,00¢ 22.1¢
Operating profit 412,82: 9.3¢ 387,21 9.81
Interest expense 20,63 0.47 35,66¢ 0.9C
Other (income) expense - - 26,557 0.67
Income before income taxes 392,19: 8.9z 324,99: 8.2
Income tax expense 146,71t 3.34 110,85: 2.81
Net income $ 24547 5.5¢% $ 214,14 5.42%
Earnings per share:

Basic $ 0.7¢€ $ 0.64

Diluted $ 0.7t $ 0.64
Weighted average shares outstanding:

Basic 324,77( 333,00:

Diluted 325,63¢ 335,52:

For the 26 Weeks Ended
August 2, % of Net August 3, % of Net
2013 Sales 2012 Sales

Net sales $ 8,628,38 100.0(% $ 7,849,86 100.0(%
Cost of goods sold 5,955,941 69.0: 5,358,38. 68.2¢€
Gross profit 2,672,43 30.97 2,491,47 31.7¢
Selling, general and administrative expenses 1,864,61! 21.61 1,719,94. 21.91
Operating profit 807,82: 9.3¢€ 771,53t 9.8¢
Interest expense 45,14° 0.52 72,74( 0.9
Other (income) expense 18,87: 0.2z 28,22¢ 0.3€
Income before income taxes 743,80: 8.62 670,57( 8.5¢4
Income tax expense 278,24t 3.2z 243,01! 3.1C
Net income $  465,55¢ 5.4(% $  427,55! 5.45%
Earnings per share:

Basic $ 1.4z $ 1.2¢

Diluted $ 1.4Z $ 1.27
Weighted average shares outstanding:

Basic 325,87. 334,54:

Diluted 326,88t 337,50




DOLLAR GENERAL CORPORATION AND SUBSIDIARIES
Condensed Consolidated Statements of Cash Flows

(In thousands)

(Unaudited)
For the 26 Weeks Ended
August 2, August 3,
2013 2012
Cash flows from operating activities:
Net income $ 465,55¢ $ 427,55!
Adjustments to reconcile net income to net casimfoperating activities:
Depreciation and amortization 163,23 146,26(
Deferred income taxes 5,16: (8449
Tax benefit of share-based awards (23,719 (59,239
Loss on debt retirement, net 18,87: 30,62(
Non-cash share-based compensation 10,84 10,22«
Other non-cash gains and losses (176) 3,33
Change in operating assets and liabilities:
Merchandise inventories (133,419 (139,99
Prepaid expenses and other current assets (14,24%) (1,849
Accounts payable (10,85%) 68,51t
Accrued expenses and other liabilities 65,73 (35,27¢)
Income taxes (61,58¢) (74,007
Other (1,309 (1,81
Net cash provided by (used in) operating activ 484,11! 373,49:
Cash flows from investing activities:
Purchases of property and equipment (308,529) (303,98))
Proceeds from sales of property and equipment 25¢ 42€
Net cash provided by (used in) investing activi (308,269) (303,567
Cash flows from financing activities:
Issuance of long-term obligations 2,297,17 500,00t
Repayments of long-term obligations (2,119,53) (477,849
Borrowings under revolving credit facilities 823,90( 1,035,40!
Repayments of borrowings under revolving creditlitées (902,800 (815,200
Debt issuance costs (15,996 (15,06%)
Payments for cash flow hedge related to debt is®ian (13,219 -
Repurchases of common stock (219,98) (300,000
Other equity transactions, net of employee taxés pa (20,700 (48,42)
Tax benefit of share-based awards 23,717 59,23t
Net cash provided by (used in) financing activi (147,439 (61,899
Net increase (decrease) in cash and cash equis 28,41 8,031
Cash and cash equivalents, beginning of period 140,80¢ 126,12t
Cash and cash equivalents, end of period $ 169,22( $ 134,15
Supplemental cash flow information:
Cash paid for:
Interest $ 30,80« $ 70,76¢
Income taxes $ 331,00° $ 337,58
Supplemental schedule of non-cash investing and financing activities:
Purchases of property and equipment awaiting psieg$or payment, included in Accounts payable $ 43,25: $ 46,917




DOLLAR GENERAL CORPORATION AND SUBSIDIARIES

Selected Additional Information
(Unaudited)

Sales by Category (in thousands)

Consumables
Seasonal
Home products
Apparel

Net sales

Consumables
Seasonal
Home products
Apparel

Net sales

For the Quarter (13 Weeks) Ended

August 2, 2013 August 3, 2012 % Change
$ 3,301,82 $ 2,920,82 13.(%
575,89: 536,73t 7.2%
265,40! 255,91! 3. %
251,52¢ 235,18: 7.C%
$ 4,394,65 $ 3,948,65! 11.5%

For the 26 Weeks Ended

August 2, 2013 August 3, 2012 % Change
$ 6,496,73 $ 5,798,100 12.(%
1,105,17. 1,061,23 4.1%
531,21t 514,91: 3.2%
495,26: 475,61: 4.1%
$ 8,628,388 $ 7,849,86 9.%%

Store Activity

Beginning store count

New store opening

Store closings

Net new store

Ending store count

Total selling square footage (000's)

Growth rate (square footage)

For the 26 Weeks Ended

August 2, 2013

August 3, 2012

10,50¢ 9,931
37t 29t
(15 (29
36( 26€
10,86¢ 10,20t
79,86¢ 74,32t
7.5% 7.2%




Reconciliation of Non-GAAP Financial M easures

DOLLAR GENERAL CORPORATION AND SUBSIDIARIES

Adjusted Net Income and Adjusted Diluted Earnings Per Share

Selling, General & Administrative Expenses and Operating Profit, Excluding Certain Items

(in millions, except per share amounts)

For the Quarter (13 Weeks) Ended

August 2, 2013 August 3, 2012 Increase
$ % of Net Sales $ % of Net Sales $ %

Net sales $ 4,394 $ 3,948.° $ 446.( 11.7%
Selling, general and administrative ("SG&A") $ 964.t 21.9%% $ 876.( 22.1% $ 88L 10.1%

Litigation settlement (8.5) -

Secondary offering expenses - (0.49)

Acceleration of equity-based compensation - (0.5)
SG&A, excluding certain items $ 956.( 21.7*% $ 875.1 22.1% $ 80.¢ 9.2%
Operating profit $ 412.¢ 9.3% $ 387.2 9.81% $ 25¢ 6.€%

Litigation settlement 8.5 -

Secondary offering expenses - 0.4

Acceleration of equity-based compensation - 0.t
Operating profit, excluding certain items $ 421.% 9.5% $ 388.1 9.8% $ 33z 8.€%
Net income $ 245t 5.5(% $ 214.1 5.42% $ 31 14.%

Litigation settlement 8.5 -

Secondary offering expenses - 0.4

Acceleration of equity-based compensation - 0.t

Adjustment for settlement of interest rate swaps - (2.5

Repurchase of long-term obligations, net - 29.C

Total adjustments, before income taxes 8.5 27.4

Income tax effect of adjustments (3.9 (10.¢)

Net adjustment 5.2 16.€
Adjusted net income $ 250.7 5.7(% $ 230.¢ 5.85% $ 19:¢ 8.€%
Diluted earnings per share:

As reported $ 0.7t $ 0.6 $ 011 17.2%

Adjusted $ 0.77 $ 0.6¢ $ 00 11.%
Weighted average diluted shares 325.¢ 335t

For the 26 Weeks Ended
August 2, 2013 August 3, 2012 Increase
$ % of Net Sales $ % of Net Sales $ %

Net sales $ 8,628 $ 7,849.¢ $ 778k 9.€%
Selling, general and administrative ("SG&A") $ 1,864.¢ 21.61% $ 1,719 21.99% $ 1447 8.4%

Litigation settlement (8.5 -

Secondary offering expenses (0.5) (0.9)

Acceleration of equity-based compensation (0.5) (1.3
SG&A, excluding certain items $ 1,855 21.5(% $ 1,718.( 21.8% $ 137.1 8.C%
Operating profit $ 807.¢ 9.3¢% $ 771.5 9.85% $ 36. 4.7%

Litigation settlement 8.5 -

Secondary offering expenses 0.t 0.8

Acceleration of equity-based compensation 0.5 1.1
Operating profit, excluding certain items $ 817.% 9.41% $ 773. 9.85% $ 43¢ 5.7%
Net income $ 465.€ 5.4(% $ 427.€ 5.45% $ 38C 8.€%

Litigation settlement 8.5 -

Secondary offering expenses 0.t 0.8

Acceleration of equity-based compensation 0.t 1.1

Debt refinancing costs 18.¢ -



Adjustment for settlement of interest rate swaps

(2.9

Write-off of capitalized debt costs - 1€

Repurchase of long-term obligations, net - 29.C

Total adjustments before income taxes 28.4 30.C

Income tax effect of adjustments (20.9 (11.9

Net adjustment 17.5 18.€
Adjusted net income $ 483.1 5.6(% $ 446.2 5.6¢%
Diluted earnings per share:

As reported $ 1.4z $ 1.27

Adjusted $ 1.4¢ $ 1.32
Weighted average diluted shares outstanding 326.¢ 337t

$

36.¢

0.1%
0.1¢

8.2%

11.8%
12.1%




DOLLAR GENERAL CORPORATION AND SUBSIDIARIES
Reconciliation of Non-GAAP Financial M easures (Continued)

RECONCILIATION OF NET INCOME TO EBITDA, ADJUSTED EBITDA AND ADJUSTED EBITDAR

For the Quarter For the For the
(13 Weeks) Ended 26 Weeks Ended Four Quarters Ended
August 2, August 3, August 2, August 3, August 2, August 3,
(In millions) 2013 2012 2013 2012 2013 2012
(52 Weeks) (53 Weeks)
Net income $ 245t % 214.1 $ 465.¢ $ 427.5 $ 990.¢ $ 891.2
Add:
Interest expense 20.€ 35.7 45.1 72.¢ 100.2 151.¢
Depreciation and amortization 81.¢ 71.€ 159.¢ 141.5 311.¢ 276.1
Income taxes 146.7 110.¢ 278.2 243.1 579.¢ 519.¢
EBITDA 494.% 432.% 948.7 885.1 1,982.¢ 1,838.t
Adjustments:
Loss on debt retirements - 29.C 18.¢ 30.€ 18.¢ 30.€
Gain on hedging instruments - (2.9) - (2.4 - (2.2
Non-cash expense for share-based awards 5.t 5.t 10.¢ 10.: 22.2 18.¢
Indirect costs related to stock offerings - 0.4 0.t 0.8 11 1.7
Litigation settlement and related costs, net 8.t - 8.5 - 8.5 -
Other non-cash charges (including LIFO) 0.2 2.C 1.2 5.2 6.4 40.¢
Other 0.1 0.2 0.1 0.8 1.8 0.8
Total adjustments 14.¢ 34.7 40.C 45.% 58.¢ 90.€
Adjusted EBITDA 508.¢ 467.2 988.7 930.¢ 2,041. 1,929.:
Rent expense 168.¢ 151.C 332.¢ 298.7 648.¢ 579.2
Adjusted EBITDAR $ 677« $ 618.t $ 1,321t 1,229.: $ 2,689 $ 2,508.:
CALCULATION OF ADJUSTED DEBT TO ADJUSTED EBITDAR
August 2, August 3,
(In millions) 2013 2012
Total long-term obligations $ 2,871.. % 2,887.¢
Add: Rent x 8 5,187.. 4,633.¢
Adjusted Debt $ 8,058.. §$ 7,521..
Adjusted EBITDAR $ 2,689 $ 2,508.
Ratio of Adjusted Debt to Adjusted EBITDAR 3.0x 3.0x

CONTACT:

Dollar General Corporation
Investor Contacts:

Mary Winn Gordon, 615-855-5536
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Dan MacDonald, 615-855-5209
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